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Our next meeting is scheduled for Tuesday, November 18
Greater Pittsburgh Masonic Center in Ross Twp
3579 Masonic Way, Pittsburgh, PA 15237

LIVING Ministry Charity Drive
Andy Kosmach will distribute some fliers at the upcoming meeting to introduce this
ministry (their work and their needs). In short, the need is for items such as: Disposable
shaving razors, socks, underwear, long johns, hats, gloves, wash cloths, sleeping bags,
tooth brush, tooth paste, soap, batteries, rope & trash bags. Items will be collected in
the vendor area at the November and December meetings.

$10 at the Door
If your membership has expired and you aren’t ready to renew yet, or if you have visited
the club as a guest and are still deciding whether to join, you are welcome to join us for
the monthly meeting but you will be asked to pay $10 at the door. While an annual
membership is cheaper than paying $10 at each meeting, we understand that this payas-you-come option is a better fit for some. Note that first-time guests are still free.

Main Meeting:
6:00 – 7:00 Pizza Networking – Informal networking opportunity before the meeting
(let me know by Noon on Tuesday if you are planning to attend, so enough
pizza can be ordered)
Charity Drive – items for this month’s charity drive will be collected in the
vendor area (see below for more details)
7:00 – 7:30 Houses for sale – Members can present one property for sale. Bring your
For Sale properties to the meeting, setup flyers on our For Sale table, and
make some money while you learn.
Vendor Special Offers - Come and see our vendors. We have a great array
of service providers.
7:30 – 8:00 Legal 5 Minute update with attorney Rob Xides
Club Announcements - I’m always working on something new, and if you
miss the meeting you won’t know what that is.
8:00 – 9:00 Reverse Short Sales – A little known way to buy a bargain.
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+++++ Co-Wholesaling the art of partnering to make money on junk
property, with our very own Bonnie Wisnewski.

Logistics:
Properties for Sale Table – I love this table idea. I wish I could remember who I stole
this idea from so I could give them credit. I think it was RICH Club from Houston. Even if
it wasn’t, they do a lot of good things and deserve credit for something.
Vendor Tables – Vendors are encouraged to set up trade show style in our vendor area
and to be prepared to give a 30 second intro of your business to the group.
Sub-Group Table – Don’t forget to look at the sub group table. We have a bunch of cub
groups now and you are bound to be interested in at least one of them. These groups
are designed to supplement the main meetings.
Online Club Calendar – In case you missed it, we added a calendar to the
PittsburghREIA.com website. This way we can keep track of recurring sub-group
meetings and club activities all in one place. Find it under the Events tab.

You might want to add this to your lease
Below is Brian Synder’s solution to the CO2 law for landlords and it is brilliant
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Greater Pittsburgh Properties, LLC.
P.O. Box 301
Ingomar, PA 15127
Smoke Alarm and Carbon Monoxide Alarm Addendum to Lease

Date of Lease: ______________________
Tenant(s) Name(s): _____________________________________________________________
Property Location: ______________________________________________________________

In compliance with local and state fire alarm regulations and in compliance with the Carbon Monoxide
Alarm Standards Act this rental unit has several smoke and carbon monoxide alarms for your
protection. Please note that the batteries in your alarms are in operating condition at the time of
taking possession of your unit.
There are ______ smoke alarms in your unit
There are ______ carbon monoxide detectors in your unit
There are ______ combination smoke and carbon monoxide alarms in your unit

The locations of the smoke alarms are as follows:

The locations of the carbon monoxide detectors are as follows:

The locations of the combination smoke and carbon monoxide alarms are as follows:

There are also _____ smoke alarms, ______ carbon monoxide detectors, and _____ combination
smoke and carbon monoxide alarms in the common areas of your building (if applicable). They are
located in the following locations:

Smoke Alarm Common area locations:
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Carbon Monoxide Common area locations:

Combination smoke and carbon monoxide alarms common are locations:

Per local and state laws and The Pennsylvania Carbon Monoxide Alarm Standards Act the Landlord is
required to provide these alarms and also provide operational condition batteries. By signing this
addendum, you acknowledge the following:
1. You have been provided with a copy of: The Pennsylvania Carbon Monoxide Alarm Standards Act.
2. You are accepting all the above mentioned alarms in operational condition and with operational
batteries.
3. You are fully aware that it is YOUR responsibility as the tenant(s) to replace the batteries in ALL
alarms no less than 2 times per year (a good rule of thumb is to change the batteries every time we
change the clocks for daylight savings time). You also acknowledge that it is YOUR responsibility as
the tenant(s) to maintain the alarms in operational condition, test device, replace batteries as needed,
replace any device that is stolen, removed, missing, or rendered inoperable during the occupancy of
the building. You are also responsible to notify the owner or the authorized agent of the owner in
writing of any deficiencies pertaining to the approved alarms.

__________________________________

___________________________________

Tenant (Print Name):

Tenant (Print Name):

Date:

Date:

____________________________________
Landlord (or authorized agent) (Print Name):
Date:
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Don’t get mad; get creative. Don’t get frustrated; get resourceful.
(Nowhere is this more apparent than in real estate investing)
There is a workable way past whatever is threatening to make you angry. There is opportunity in those
situations that pull you toward frustration.
Life is a creative experience, and the universe is an abundant place. Combine those realities together
and what you get is value.
Instead of feeling sorry for yourself, feel the energy of your own capability. When the breaks don’t go
your way, remind yourself that there’s much you can do to set things straight.
Whatever challenges you, can also motivate you. Whatever pushes against you, can make you stronger
and more determined.
Be the creative, resourceful, positive and effective person you know you can be. And know the
confidence of seeing yourself move forward no matter what.

— Ralph Marston Wishing All a safe, warm and blessed day

Investing in Real Estate
Investing in property is a discipline that has created wealth for many people over the years and it
remains a solid investment option even in today’s market. If you’re looking for a way to grow your net
wealth over time, investing in property is an option that should not be overlooked.
One of the advantages of investing in property is that it is a tangible asset that usually always has some
kind of value. property is something that can be touched and used. Because of this, someone will always
be willing to pay something for it. With stocks, bonds and other securities, this isn’t always the case.
Those are theoretical investments that could potentially be reduced to no value in extreme
circumstances.
Another reason that you may want to invest in property is because it allows you to take advantage of
leverage. Most investing in property is done with €other people’s money. You typically have to come up
with a down payment on the property, but the majority of it is paid for by a lender. When the property
grows in value, you only have to pay back the lender what you borrowed, plus interest. Any profit that is
generated from the property is yours to keep. This allows you to spread your investment capital around
over several properties so that you can make more profit.
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Real estate is also attractive as an investment because of the tax breaks that it provides. When you buy
investment property, you get to depreciate that property over its useful life, which can result in a large
tax deduction each year. You also get to take deductions for the various expenses that you incur to rent
out the property and maintain it.
In today’s market, investing in property is even more attractive than normal. Although the property
market as a whole is stagnant, it represents a good opportunity for buyers. If you have money to invest,
you can get some really good deals on property. Properties are selling for much less than they ordinarily
would. This means that you can use the money you have to get more property than you could normally
afford. Then when the property market rebounds, you’ll be sitting pretty with property that you bought
while it was cheap.
In addition to finding low prices on real estate, you can also get low interest rates on mortgage loans. If
you have a good credit score and enough money for a down payment on a property, you can take
advantage of historically low interest rates. This will provide you a much lower payment than normal
and possibly make it so that you have a positive cash flow on rental properties. Your mortgage payment
may be less than what you can collect in rent, which puts money in your pocket each month.
Regardless of your background or experience, investing in property can be a worthwhile end endeavor.
As an investor, this represents a good time to get involved and you can potentially grow your wealth for
the long-term.
By Jose Parker

Why November is the Best Month to Sell Your Home
A house marketed in November may lure buyers looking for year-end tax breaks.
Some owners hesitate to market their homes between Halloween and New Year’s Day, believing the
holiday season to be an off-peak time to sell. But the idea that houses don’t sell in November and
December comes from outdated historical trends.
In fact, several studies show that, on average, homes listed during this time are more likely to sell, sell
more quickly, and sell closer to the asking price. November, in particular, has some unique advantages
that make it an ideal time to sell. Here are three reasons why Thanksgiving month might be the best
time to sell your home.
More motivation
The idea that homes sell best in spring and summer stems from the fact that parents want to wait until
summer to move school-aged children. But today, more than half of buyers aren’t married, so their
decisions aren’t necessarily based on kids’ schedules.
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If buyers are looking for a home in November, they’ve either waited through the busy season in hopes
of a better deal, or they’re facing their own time constraints due to work changes or other reasons. For
these highly motivated buyers, the traditional barriers to winter house-hunting — bad weather, short
days, holiday preparations — don’t apply. If your house is available for them to view in November, these
buyers are more likely to make an offer close to listing price.
Less competition
Because of the misconceptions about selling during winter, it’s true that many sellers don’t think it’s
worth their time to try and sell their homes toward the end of the year, so they take their homes off the
market. Their loss of a potential buyer is your gain!
Serious buyers have fewer homes to choose from over the holidays. That means less competition for
you — and more buyers checking out your even more desirable home, either online or in person.
Tax benefits
A house marketed in November may lure buyers looking for year-end tax breaks. Buyers looking to
lower their taxes may snatch up a home late in the year so they can deduct home purchase costs. That
includes points, interest and property taxes.
And if someone sold a house during the traditional summer selling season and faces capital gains tax on
the deal (because he’s an investor or lived in the house for fewer than two years), he may be highly
motivated to buy in November since closing on the purchase of another house within 180 days lets him
avoid paying capital gains tax.

Coming in December
Learn how investors can work with agents to make $$$$$$$$
Subject: The biggest problems with Real Estate Investors and Agents – Special Report
Exploding the myths while building massive wealth and income!
I learned early on in my real estate investing career that virtually all real estate agents were only
educated for and interested in helping you and I buy and sell our own homes. They really didn’t know or
understand the investing side of real estate.
As a result, within his first year of investing, Gary Wilson decided to get his own real estate license to
make his investing life a little easier. Consequently he learned some valuable lessons about the rules of
engagement for real estate investors and agents!
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Membership Renewals
If you need to renew your membership before the meeting then just follow this link
http://pittsburghreia.com/membership/membership_application_form.pdf then print out your
application and bring it in with your check. It is that simple.

…Below is newsletter content that was sent in advance, for those of
you who prefer to read smaller chunks of information more often.
It’s being included for those who missed it…

(November 11)

Veterans Day Message and Bonus for Vets
First off – Happy Veterans Day
To all Military Heroes,
On November 11th, Ron LeGrand and Global Publishing Inc. are celebrating Veteran’s Day with a oncein-a-lifetime offer, and we need you to help get the word out.
On November 11th, 2014, as we celebrate and honor our military heroes, both active and retired, Ron
LeGrand and his company, Global Publishing, Inc., are offering full scholarships to military personnel for
a Live, 4-day Real Estate School. His training, normally priced near $5K, is offered around the country 12
times per year, and all classes are conducted by Ron LeGrand himself.

start school free if they register today before 9pm at http://ourmilitaryheroes.org

Charity Drive for the November REIA Meeting
The LIVING Ministry is a group which I have supported for many years. This 501c-3 United Way
Supported Organization consists of people who have dedicated their lives to making the plight of the
homeless more humane.
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I have some small fliers introducing the ministry & their work and their needs, which I would like to
distribute at our next meeting.
In short, the need is for items such as: Disposable shaving razors, socks, underwear, long johns, hats,
gloves, wash cloths, sleeping bags, tooth brush, tooth paste, soap, batteries, rope & trash bags.
I will see to it that whatever we collect at the meeting will be forwarded to The LIVING Ministry, who are
personal friends of mine. The need is on-going.

Thank you.
Andy Kosmach,

Great letter from the Washington Post My Heart on the Line
By Frank Schaeffer
The Washington Post
Before my son became a Marine, I never thought much about who was defending me. Now when I read
of the war on terrorism or the coming conflict in Iraq, it cuts to my heart. When I see a picture of a
member of our military who has been killed, I read his or her name very carefully. Sometimes I cry.
In 1999, when the barrel-chested Marine recruiter showed up in dress blues and bedazzled my son John,
I did not stand in the way. John was headstrong, and he seemed to understand these stern, clean men
with straight backs and flawless uniforms.
I did not. I live in the Volvo-driving, higher education-worshiping North Shore of Boston. I write novels
for a living. I have never served in the military.
It had been hard enough sending my two older children off to Georgetown and New York University.
John's enlisting was unexpected, so deeply unsettling. I did not relish the prospect of answering the
question, "So where is John going to college?" from the parents who were itching to tell me all about
how their son or daughter was going to Harvard. At the private high school John attended, no other
students were going into the military.
"But aren't the Marines terribly Southern?" asked one perplexed mother while standing next to me at
the brunch following graduation. "What a waste, he was such a good student," said another parent. One
parent (a professor at a nearby and rather famous university) spoke up at a school meeting and
suggested that the school should "carefully evaluate what went wrong."
When John graduated from three months of boot camp on Parris Island, 3,000 parents and friends were
on the parade deck stands. We parents and our Marines not only were of many races but also were
representative of many economic classes. Many were poor. Some arrived crammed in the backs of
pickups, others by bus. John told me that a lot of parents could not afford the trip.
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We in the audience were white and Native American. We were Hispanic, Arab, and African American,
and Asian. We were former Marines wearing the scars of battle, or at least baseball caps emblazoned
with battles' names. We were Southern whites from Nashville and skinheads from New Jersey, black
kids from Cleveland wearing ghetto rags and white ex-cons with ham-hock forearms defaced by
jailhouse tattoos. We would not have been mistaken for the educated and well-heeled parents gathered
on the lawns of John's private school a half-year before.
After graduation one new Marine told John, "Before I was a Marine, if I had ever seen you on my block I
would've probably killed you just because you were standing there." This was a serious statement from
one of John's good friends, a black ex-gang member from Detroit who, as John said, "would die for me
now, just like I'd die for him."
My son has connected me to my country in a way that I was too selfish and insular to experience before.
I feel closer to the waitress at our local diner than to some of my oldest friends. She has two sons in the
Corps. They are facing the same dangers as my boy. When the guy who fixes my car asks me how John is
doing, I know he means it. His younger brother is in the Navy.
Why were I and the other parents at my son's private school so surprised by his choice? During World
War II, the sons and daughters of the most powerful and educated families did their bit.
If the idea of the immorality of the Vietnam War was the only reason those lucky enough to go to
college dodged the draft, why did we not encourage our children to volunteer for military service once
that war was done?
Have we wealthy and educated Americans all become pacifists? Is the world a safe place? Or have we
just gotten used to having somebody else defend us? What is the future of our democracy when the
sons and daughters of the janitors at our elite universities are far more likely to be put in harm's way
than are any of the students whose dorms their parents clean?
I feel shame because it took my son's joining the Marine Corps to make me take notice of who is
defending me. I feel hope because perhaps my son is part of a future "greatest generation."
As the storm clouds of war gather, at least I know that I can look the men and women in uniform in the
eye. My son is one of them. He is the best I have to offer. He is my heart.

(November 9)

Upcoming Pittsburgh REIA subgroup meetings –
commercial and landlord groups
Each of these groups were created to supplement the main meetings and to make your membership in
REIA more valuable. With these groups we can include more education and networking than we could
ever squeeze into 12 monthly meetings All members are welcome free of charge and non-members are
encouraged to visit a subgroup ONCE prior to joining.
Commercial subgroup
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November 11th. I know it’s Veterans Day, and as a former US Marine and Desert Storm veteran it’s a big
day for me, but it was the only Tuesday that fit my schedule this month. The commercial subgroup
meets at the Kings restaurant in Heidelburg. We start at 7PM and go until we run out of things to talk
about. All members are encouraged to attend and bring your questions. I know we will be going over
the financials of at least two deals that I am involved in.
Landlord subgroup
November 12, 2014 (Wednesday)
Eat n Park Restaurant Meeting Room
849 Freeport Road
Waterworks Mall
Pittsburgh, PA 15238
6:30 pm - 8:30 pm

We will have as our guest speakers, Margaret Proviano and Teresa Brown of Liberty Tax Services to
speak to our group. I am very excited to have Margaret and Teresa talk to us just in time for the
upcoming tax season!
The meeting room is free of charge, although Eat n Park would like us to consider making
food/beverage purchases. This works well for those of us coming from work and need to grab
something to eat or those of us that would like a dessert and coffee! Don't hesitate to ask any questions
to our group as we are there to support one another and the information shared is invaluable!
Please let me know if you can attend, so I can inform the Eat n Park staff to arrange the room more
effectively for our use! Thanks so much and hope to see everyone there!
Donna Ondo
412-897-9653

Josh’s note, I want to extend a big “thank you” to Donna Ondo for breathing life into this group. If you
have an idea for a subgroup that you would like to start, just email me and we will make it happen.
PittsburghREIA@aol.com

NOTE on networking activities. I asked the group for ideas for outside activities that we could all
participate in and I got some great suggestions. What I failed to mention is that I need people to
spearhead these activities. So if you have an idea for some event where we, as a club could participate,
just let me know where and when and I will blast it out to everyone.
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Tip for getting great renters fast
Post a video love letter about your home on YouTube. Get a $125 FlipCam and walk through your home
AND your neighborhood, telling prospective buyers about the best bits – what your family loved about
the house, your favorite bakery or coffee shop that you frequented on Saturday mornings, etc. Buyers
like to know that a home was well-loved, and it helps them visualize living a great life there, too.
Once you have your video up on YouTube, you can add a link to your video on all of your
advertisements. That way your perspective tenants get to see how wonderful your property is and why
it is worth more than any other property on the street. This technique also works for you flippers out
there.

Thoughts on the economy and our future
Before you read a single word, this is just an opinion. The article below is based on the
opinion of an economist that I follow. Last night at my mentor meeting, a question came up
about the future of the US economy, which led to a long tangent on my part. Today I was
reading the article below which basically echoes the opinion that I offered last night.
This is why stocks scare me, I own none. This is also why I love real estate. When markets
crash, people will lose lots and lots of money, those same people will still need a place to live.
There will be droves of motivated sellers and very few people who can get a loan from a
bank. Those of us who make money as landlords, and those who understand creative
financing will have a field day. Fortunes will be made while the rest of the herd goes into
poverty. I take no joy in this prediction, I just wish to ensure the future of my family, and I
hope that you do the same. Actually I hope that I am wrong. I really hope that my view of
the future is completely wrong.
Peter Schiff, economist and owner of Euro Pacific Capital has been saying for some time that there are
going to be big problems in the economy when they taper QE (quantitative easing). The Federal Reserve
is on track to eliminate QE next month, as October is the last month of the wind down.
Schiff likens QE to drugs and the US to a drug addict, saying that once QE is removed, (tapered) the drug
addict (the US) will go into convulsions.
Schiff says he has never seen irrational exuberance like he has now; that it is much worse now than
during the height of the housing bubble. At that time, he went on TV and predicted the housing market
would crash, and the analysts would laugh and mock him. He accurately predicted when it would crash
and he now says that the atmosphere is worse now.
12

WPREIA Newsletter – November 2014
Hear what he thinks is going to happen next month when QE is eliminated…

QE is like putting out a fire with gasoline. Removing it is going make the economy go into economic
convulsions.
Peter Schiff says, “ From my perspective, I remember the giddy days of the housing bubble very well.
And I remember the attitude that most people had. I remember how irrational about everything
everyone was when I was trying to educate them on what was really going on in the economy and the
housing market and the crisis that was in our future, that nobody wanted to believe.
I believe the collective irrational exuberance, the lack of understanding, of the true nature and
character of the US economy is greater now. It’s far greater than anything I’ve experienced in that
period of time. All of this euphoria that is going on is all based on the Fed and the idea that QE worked,
zero interest rates worked, and because they worked so well, now the Fed can end it.
The Fed can take away QE, raise interest rates and the recovery can continue without it. That the stock
market and the housing market that rose on that sea of liquidity can keep rising when you remove it [is
ridiculous]. And of course, the idea that that can happen is so fanciful that it is amazing that intelligent,
otherwise intelligent people, can fail to connect these dots.
That if the Fed were to do what everyone is so convinced they are going to do, based on a lower
unemployment rate, or these jobs that are being created, if they were to do it, the jobs would disappear
just as quickly as the QE.
Because once they start raising interest rates, even a little bit – the markets cannot sustain it. The stock
market can’t sustain it, the housing market can’t sustain it, corporate America can’t afford the higher
rates, the banks and home buyers can’t afford it and the Federal government can’t afford it.
The fact is, they can’t end these programs because they worked; … they didn’t work and they can never
work. That’s why I’ve always said, QE is like putting out a fire with gasoline. This fire did not go out with
the latest round of gasoline, it’s just been burning hotter than ever.
The problems are bigger than ever, that’s why we’re going to need an even bigger dose of QE to numb
the pain as the prior dose wears off.
So all the traders buying up dollars and selling gold because they’re so convinced that the Fed is about
to tighten, and [the fact is] that none of the other central banks are – Europe and Japan, they’re going to
keep doing more QE.
The reason that Europe and Japan are still pursuing these cheap money policies is that they haven’t
worked there either. And they didn’t work in America, either. People just haven’t figured that out
because they’re looking at the wrong number and they’re focusing on asset *stock+ prices and not the
underlying economy.”
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Peter Schiff goes on to say, ”The only reason the US economy appears strong, that people are confident
enough to buy the dollar, is because they believe that QE and ZIRP are temporary. They haven’t figured
out that they’re permanent. They haven’t figured out that once we go down this road, there is no
turning back.
You can’t create a recovery that’s based on quantitative easing and zero percent interest rates and
expect the recovery to continue once you take it away. When people figure that out, that’s when we
have a collapse of the dollar and that’s what ultimately brings QE to an end, in that we die of an
overdose. If you live by QE, you die by QE. I’ve always said,
the Federal Reserve is looking for an excuse not to raise
[interest] rates; an excuse to ramp QE back up.
It appears that the excuse that they’ve got is…the strength of the dollar. It’s inflation not being high
enough. It’s still below their 2% target.
Before they were saying “We need unemployment to get below 6 1/2%. And now it’s below-it’s 5.9%.”
Forget about how we got there, by people leaving the labor force and taking low-paying part time jobs.
The labor force itself has collapsed.
We’re below the Fed’s benchmark, yet they’re not hiking rates. The next thing is inflation. They’re
claiming we don’t have enough inflation. The Fed talks about this supposed “threat” of this strong dollar
which is going to bring down commodity prices, and lower consumer prices.
That’s not really a threat. I hear it all the time on TV, that falling oil prices are good for the consumer. If
it’s true about gasoline, then it’s true about other prices. The less the consumer has to pay, the more
money they have to buy other things.
That’s progress. Falling prices used to be considered progress. It meant that you felt richer and that you
could buy more stuff. But now, if prices are falling, that’s some kind of economic disaster.
This is just a ruse. The fact that so many people believe it, is incredible.
But what the Federal Reserve is really afraid of, but it cannot admit it, is – asset prices.they’re worried
about stock and real estate prices.
That’s what it doesn’t want to come down. So when the Fed is talking about the effect on prices of a
strong dollar, it’s not really worried about consumer prices, they’re worried about stock and real estate
prices.
That’s what quantitative easing was all about, and they said it. Ben Bernanke, when he launched the
program, he said specifically QE was “specifically designed to lift asset prices.” Why did Ben Bernanke
want asset prices higher? Apart from bailing out insolvent banks, he wanted to create a wealth effect,
even if it was phony wealth. And now that the Fed is trying to take away the “air” *QE+, and the bubble is
going to burst.
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The idea that you can have all this stimulus and then take it away, it’s like a heroine addict that’s been
taking heroin for so long, he’s high as a kite. And then you determine, this guy is so high, because he
took all this heroine- he doesn’t need the heroin anymore.
He’s on a permanent high, so he no longer needs any more drugs, he can stop taking heroin, and he’s
going to feel just as great. Its doesn’t work that way. It isn’t easy to kick a drug habit, and it isn’t going to
be easy to kick the QE, ZIRP [Zero Interest Rate Policies] habit.
The economy is going to go through economic convulsions. You cannot end quantitative easing without
plunging the us economy into a severe recession.
I think there’s going to be more QE coming. It’s not just going to be a repeat of just what they did last
time. I think there’s going to be a political push to let Main Street in on the political action.
When the Fed launches another round of QE, there are a lot of people who correctly understand that
this benefits a small sliver of the US population. It’s those who have the assets, not the people who have
to pay for their consumer goods with diminished wages.
So I think the next round of QE could also be accompanied by a real old-fashioned pump-priming
stimulus program. None of that is going to revive the economy but it’s going to reverse the upward
trend of the dollar and it’s going to increase the pain that average Americans experience when they
have to buy the products that are necessary for life.
But again, in the latest Fed minutes, maybe a light bulb went off in somebody’s head. This is the
beginning of maybe Janet Yellen “coming clean” or “crying uncle.” They haven’t admitted yet that they
can’t raise rates at all, but this is the first indication that they realize they can’t.”
Now one of the Fed members is echoing exactly what Schiff is predicting, in an interview made midOctober with Reuters.
John Williams of the San Fransisco Federal Reserve Bank is indicating that they might just initiate
another round of QE. In an interview with Reuters, John Williams said, ”If we really get a sustained,
disinflationary forecast … then I think moving back to additional asset purchases in a situation like that
should be something we should seriously consider.”
“If the outlook changes “significantly,” with inflation showing little sign of returning to the central
bank’s 2-percent target, he said he would even be open to another round of asset purchases. In the
interview, Williams repeated he is comfortable with his call for a rate hike about nine months from now.
“
But “if inflation isn’t moving above 1.5 (percent) and we get stuck into that gear, that would argue for a
later liftoff *raising interest rates+,” he said. “If we don’t see any improvement in wages, that would be a
sign that we still have a lot of slack in the economy and we are not getting any inflationary pressure to
move inflation back to 2 percent.”
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And two days after Williams’ comment, CNBC reports that another Fed member hints in a possible
delay of the QE taper:

“We have to make sure that inflation expectations remain near our target. And for that reason, I think a
reasonable response by the Fed in this situation would be to… pause on the taper at this juncture, and
wait until we see how the data shakes out in December,” Bullard said.
The Federal Reserve had expected to complete the taper later this month.”
It looks as if Peter Schiff is not blowing hot air, but may be right on target. And we soon shall see…
http://beforeitsnews.com/economy/2014/11/peter-schiff-says-the-economy-will-experienceeconomic-convulsions-next-month-2674670.html
Dr. Michael J. Randy link
11/09/2014 2:17pm
Dear Teton,
Please note: The real rate of inflation in the U.S. today is slightly over 13%. The U.S. government
excludes the price of food in its index.
The U.S. government is very creative. Example the unemployment rate is 5.8% again not true the real
rate of unemployment for African American males aged 25 is 25%. The overall rate is again 13%. The
U.S. government says if your unemployment benefits run out you are now considered, "Employed."
They say so many people have dropped out of the work force and have stopped looking for work and
are therefore considered "Employed." It is an interesting game.
Take -care, stay well and God bless.

Again, this is why invest in real estate. If there is a big systemic crash, then
stock investors will feel the brunt of it. In my own simple opinion I advise my
friends to run to real estate. The friends who don’t know how to make money in
real estate should look at being private lenders.
(November 6)

Pittsburgh is the #2 city in America for rehabbers
Interesting news on the flipping front.
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First off one of our local TV stations did an expose on Armondo Montelongo, I have always said that guy
is a complete fraud, and his arrest record, law suit against his brother, and this local newscast all seem
to point that way. There are some real scum bags in our industry and part of my job at REIA is to filter
out these crooks. Armondo has always sold crap at really high prices, he seems to exist by taking
advantage of people with his slick marketing campaigns. This is not the right way to go about making a
living. There are a lot of honest real estate educators out there who can and do make money as
investors.
Secondly, I saw somewhere that Pittsburgh is the #2 city in America for flipping. Good thing I already
scheduled the best flipping trainer in America to come and visit us. Robyn Thompson will be in town
early in 2015. Robyn is a dynamic teacher and a great person. She is also a PA farm girl from Phillipsburg
PA. Her success is legit and somewhat legendary. I have personally seen her private jet and chatted
with her pilot. Hint: if you have a pilot on your staff, you are doing pretty well.
“Brand New! This cutting edge education is being released to the general public for the very first time
so the average American family can build massive wealth right now. Robyn Thompson’s Wealth Blue
Print to a Millionaire Mind is a step-by-step system that will provide you with all the necessary tools to
amass a fortune even in today’s challenging economic environment…”
“…Learn why thousands of Robyn’s students are building MASSIVE WEALTH even in worst economic
climate we have seen in decades. Learn how you could put $7000 in your checkbook in the next 30
days, so your checkbook will stop crying from lack of nourishment!”
Claim your Wealth Savvy Club Membership for Just $2 Bucks NOW!
Let me introduce myself in case we have not met before.
I am Robyn Thompson, the nation’s leading expert in buying, renovating and quick turning run down,
unwanted houses into huge profits. I have bought and sold over 300 houses to date and I am still buying
today. I have been education and making millionaires all over the USA for over 12 years now. I am a
true Rags-to-Riches success story. My real estate successes lead me to teaching several other profitable
businesses. I love helping other people take control of their finances and teaching them how to build
massive wealth with a variety of wealth building vehicles. I spend a great deal of time (over 160 days a
year) conducting wealth building workshops so thousands of people can learn the steps to financial
independence. For a limited time, you can learn what I know about building massive wealth for Just $2
Bucks! Click the link below to claim yours NOW, before its gone.

https://uma86337.infusionsoft.com/go/2buck/JCaldwell/

Eight Strategies For Growing Your Rehabbing Business
by Robyn Thompson
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I have become financially independent renovating houses, and you can do the same; however,
if you aren’t prepared, the process can become completely overwhelming. To help you avoid
the pitfalls that are out there, I have developed eight key strategies to assist you in growing
your house renovation business. If you are willing to learn from my experience, you will enjoy
greater success much sooner.
While I was able to renovate 17 homes during my second year in the business, by employing
the following strategies, I have grown my business to the point that I can, in today’s
environment, renovate 40-50 houses per year. Keep in mind that I do an average of $26,000 to
$50,000 worth of repairs to each of my houses, so these are not quick carpet and paint jobs.
Here are the eight key strategies to help you take your house renovation business to the next
level.
Key Strategy #1: Develop The Ability To Take Action Quickly.
One of the most important elements of my success is my ability to take action quickly. In my
area, the competition is tough, and if I procrastinate I will lose deal after deal.
If you want to “steal” a house, you’re going to have to be able and willing to act quickly when a
good deal presents itself. If I go and look at a house that I feel is a good deal, I write an offer
immediately; get to the point where you are able to do the same.
Key Strategy #2: Learn How To Find And Handle Contractors.
Learning this skill will save you money, time, and heartache. I used to allow contractors to
move very slowly, and I would accept their excuses. No more! I currently have up to twenty
workers on my job sites, and the renovation process on my investment properties is very
smooth because I have learned to handle contractors well.
The first important element is finding quality contractors. Some of the best ways to get good
referrals are to ask friends and relatives for recommendations, call your local building inspector,
or attend the local REIA meetings and network with the big players in your community.
Do not give contractors much money up front. Until you are able to do a large volume, you
may have to give them some money, but always give them as little as possible until some of the
work has been completed. Knowing they have money coming gives them sufficient motivation
to show up at your job site and do a quality job.
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The last thing to remember in dealing with contractors is this: don’t be afraid to fire a bad one.
Simply let the contractor know that you are not satisfied, settle up on the spot, and call one of
your back-up contractors to start as soon as possible.
Key Strategy #3: Develop A Sound Educational Plan.
I started out in this business knowing nothing about renovating houses, so consequently I
enrolled in Hard Knocks University. Now, with all the materials and home study courses out
there, there is no reason for anyone to start this business blindly. I still go to seminars and buy
books and tapes. I try to read one good book by a millionaire every month, and I listen to audio
tapes daily to attempt to improve myself.
An investment in education is the greatest investment you will ever make, so you need to
develop a sound educational plan to help you achieve your goals. Plan to spend one hour each
day increasing your real estate knowledge base or improving yourself. In two to three years,
you will see a huge difference in who you are and what you have accomplished. Always strive
to better yourself!
Key Strategy #4: Obtain Access to Private Capital.
Growing my business to the point where I am able to renovate over 40 houses per year did not
happen by accident. Using a hard money lender is what took me to the next level, and private
capital can do the same for you.
Anyone who has completed one or two rehabs can tell you that they become very capital
intensive. If you do not have a private source of money, these funds must come directly from
you. You need to find a source other than your bank account for the funds to purchase and
renovate your houses. Whether this money comes from a hard money lender, a line of credit,
or a private lender, the sooner you find a good source of funds, the sooner you can accelerate
your business.
Key Strategy #5: Develop An Efficient Office System.
If you want to increase the number of houses you are able to renovate, you must develop an
efficient office system. I can’t be involved with every aspect of buying and selling 30to 40
houses per year, so it is important for me to have an efficient system in place that allows me to
maintain my business at that level.

My focus is on buying houses and cash flow; everything else is delegated to members of my
staff. I realized that I was worth too much per hour to be handling menial tasks. I am much
more of an asset to my business when I am out locating deals and managing my cash flow. I
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delegate everything else to good people in my office: answering phones, accounting and
bookkeeping, maintaining office supplies, dealing with contractors, and placing standard
orders.
You will not be able to develop a system like mine all at once, but it is important to start piece
by piece. Add one person at a time as you can afford the payroll, and watch your business
grow.
Key Strategy #6: Learn How To Estimate Your Own Repairs.
When I am interested in a property, I go out and estimate repairs personally, and I recommend
that you do the same. If you don’t know how, learn. By relying on someone else to estimate
repairs, you are putting your profit in their hands. They will not lose one minute of sleep if they
miss a bad furnace that eats up $3,000 of your profit.
Just as I do, I recommend that you bring a repair sheet with you to each property you inspect.
Write down each repair and the estimated repair cost. After you add up all the repairs, add an
additional 10% contingency to allow for anything you may have missed or underestimated. You
should also allow an additional $2,000-3,000 for additional niceties and upgrades that will help
sell your house. Ensure your houses will be gorgeous when they’re done by planning for these
items in the budget ahead of time.
Beginning investors will often underestimate the repairs and will borrow $4,000-5,000 less than
what will be needed to do a quality job. If you underestimate, you will be forced to cut back on
important areas of the renovation process such as the kitchen and bath. It is much better to
overestimate and lose a deal than to underestimate and have a low-quality rehab that you are
unable to sell.
7. Do Quality Work.
This may sound like a simple concept, but I have seen some students’ homes turn out looking as
bad as when they started.
Today’s buyers are smart, and if they see that you have skimped on the carpet, vanities, and
kitchen cabinets, they may get worried about the quality of the more expensive items:
furnaces, roofs, and the foundation. On the other hand, if your house is gorgeous, it alleviates
the buyer’s fears about these bigger items.

Most buyers don’t have much money left over after purchasing a new home. They want to
know that they won’t have to replace a furnace or fix a structural problem two months down
the road.
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It is better to spend a little extra money on renovations to assure your house is top quality and
will sell quickly. In the end it is actually cheaper since buyers will move quickly if your house is
pristine, and you won’t have to carry your house for 6-12 months.
9. Develop A System To Sell Your Houses Quickly.
The last strategy is selling properties at lightening speed. Buying a house at the right price and
renovating it properly are two important steps, but to realize a profit you must be able to get
buyers qualified and get to closing quickly. The faster you pull your money out of a property,
the faster you can reinvest it in additional properties.
Finding a good mortgage broker is one of the most important aspects of selling your houses
quickly. The mortgage broker I use is the most critical team member I have. She has thirteen
years experience and closes over 100 mortgages per year.
It is very important to find a top quality loan officer who deals heavily in first-time home
buyers. When you are looking for a mortgage broker, ask them the following questions: how
long have you been a mortgage broker, how many deals do you close each month, and what
kind of mortgages do you focus on? By asking these questions you will screen out the people
you don’t want on your team and identify those you do.
There is nothing worse than taking your house off the market for two months and then finding
out the buyers could never have bought it. By pre-screening buyers and using a quality loan
officer, you will totally eliminate this problem. When I take a house off the market, I know it
will close. Spend a little more money on marketing to attract “A” credit buyers to help
accelerate your house-selling machine.
In conclusion by implementing these nine basic strategies, you will develop a more profitable
and efficient real estate business. I wish you and your business much success in the coming
years.
To your Success
Robyn Thompson
(see you soon Pittsburgh)

(November 3)

It’s a girl!!!
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Its official, we have a little girl. On Oct 30th at 9:33 AM, Our daughter Cadence was born at a
whopping 10 Lbs 2 Oz. I really appreciate all of the love, prayers, and support that we have
received from our REIA family. I love you guys.
On a side note, tomorrow is Election Day. It is your obligation as a free citizen of the Republic
to get your happy back side out and vote for the people who you think will fix what is wrong
with America, Pennsylvania, and whatever little Township that you live in. You are also
obligated to learn about the candidates, what they stand for, and what they have accomplished
before casting your vote. When you look at members of the political class and wonder where
we got these idiots from, we got them from people who vote part line or people who vote for
the better looking candidate. I honestly believe there are people in the Congress of the United
States who couldn’t hold a job flipping burgers. NOW would be a great time to reverse that
trend. It is up to each and every one of us to choose the best candidate available. So take
some time tomorrow and make a choice that you can live with. I will now get off of my soapbox
and go back to watching cartoons with my kids.
Now quit reading email and go make some money !!

(November 1)

Pittsburgh REIA Club looking for fun ideas
As many of you know the social benefits of this club are fantastic. We all get to meet up with and
network with other like minded individuals. Some great friendships have been formed outside of
the meeting room. I know members who vacation together, who work as partners, and eventually we
will have two members get married (I don’t know who but it’s going to happen eventually). My point is
that the club is a real estate investors club but it is also much more than that.
I want to expand on the activities outside of the club because I believe that networking is very important
to the success of each of us as individuals. That being said, I am reaching out to each of you. I don’t
care if you are new to the club or you have been a member for 10+ years. I want ideas. I want fresh
thinking. I want events. What I really want is your input. This club belongs to every member.
So here is my idea. I want to expand on the number of social activities outside of the monthly meetings
and the sub-group meetings. I want to know what you do for fun. I am calling each of you out to help
plan or at least suggest a social meet up type of event. The event can be anything. All you need is a
time and a location. It can be something like our traditional bar restaurant meet up, or it can be
something real estate related like a house tour, or it can be something out of the box like a trip to the
museum. Its all up to you. Email me directly if you have a idea for a meet up and I will blast it out to
the group. I know that we will be doing a cruise next year, but I was also thinking about doing a baseball
game, bowling, etc/ email me your ideas at PittsburghREIA@aol.com
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(October 29)

REIA News
REGISTRATION HAS SURPASSED PAST EVENTS
My friend, Lance Edwards, is holding his first
Commercial Investing Webinar Series this week
and the announcement resulted in a HUGE
ENROLLMENT.
He's gathered expert speakers. And he's giving
away FREE ACCESS to this event.
**************************************************
BUT... IT'S ONLY AVAILABLE FOR ONE WEEK.
YOU NEED TO ACT NOW!
http://bit.ly/1t6jTWU
**************************************************
Learn from Lance and his hand-picked team of
experts on how to get started with commercial
real estate.
WATCH FROM THE COMFORT OF YOUR OWN HOME - copy and paste this link
http://bit.ly/1t6jTWU
I look forward to seeing you there.

(October 28)

Wholesale sub-group meeting tonight
Just a reminder,
Latitude 360
starts at 7
no purchase required, but I'm sure they would appreciate it
Soft drinks, appetizers, and bar - all cash purchases
bowling lanes reserved for 8 people, ( if you want to stay or bring the family ) No cost to you
Speaker: Marty Schwartz. Topic : setting up your accounting specific for wholesaling. Avoiding
tax problems. If you are seriously contemplating a career in wholesaling, get the groundwork
right. A one hour investment of your time may save you countless thousands of dollars and
headaches down the road.
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This is second in a series, aimed at getting your wholesaling business off to a good start. Last
months speaker was Phil Scolieri, who discussed the correct entities and contracts . We will hear
from Phil again in a few months as we move toward the closing process.
Next month: how to work with Realtors . Guest speaker Alex Deacon, associate broker Keller
Williams Realty South. Date and location to be announced - Josh's note: this fits very well with
our december main meeting where real estate broker Gary Wilson will be introducing a new
course to teach investors and agents how to work together.

(October 23)

100% Free Commercial Investing Webinar Series - One Week Only
I set this up months ago. My friend Lance Edwards rounded up a couple of big leaguers to help me
provide education for you while Stephanie and I are adjusting to having a new daughter. No she is not
here yet, but like I said, I set this series up a while ago. It’s all good content from great presenters. It’s
all available as a webinar so we don’t have to travel to Houston to see it
Attend the Commercial Investing Webinar Series
100% Free
Click Here Now: or copy and paste
http://bit.ly/1t6jTWU

Below is a short summary of what you will see presented. I know Lance Edwards. He was the guy who
was providing private money on the multi-million dollar deal that I partnered with Ron LeGrand on.
That deal died before we closed on it, but Lance did raise the cash. Al Aiello I know by reputation, he is
supposed to be fantastic. Randy Huges I don’t know. I suspect that Lou Brown will be a better resource
for us when he comes into Pittsburgh in early 2015.
How to Raise Private Money by Lance Edwards
Since 2002, Lance Edwards has done apartment deals ranging from 3 units to nearly 300 units, using
other people's money. In this training, Lance reveals his Raising Private Money Formula for funding any
type of deal. Using this same formula, two of Lance's students funded $6 million of real estate with no
cash, credit or experience.
The Real Hidden Powers of LLC's by Al Aiello

Al Aiello is the national authority on real estate entities. He literally wrote the book for real
estate investors. This powerful training will dispel the myths about entities so you can better
protect you and your family from wrongful creditors and money hungry lawyers, while legally
minimizing your taxes.
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Land Trusts Made Simple by Randy Hughes
After 30+ years of using Land Trusts to strategically hide his property, protect his privacy and shield his
assets, Randy Hughes has become THE national Land Trust expert. Randy will be teaching you the many
benefits to using a Land Trust to not only protect your assets but make more profits out of each deal.

2 Plain-as-Day Signs the Housing Market Is about to Crash… Again
I know this article sounds like doom and gloom, but a crash just means that houses just got
cheaper, there will be more renters, and less competition for us. So don’t get down about
the tone of this article.

The mainstream media exists not so much to inform as it exists to manipulate consumer behavior. This is
why the media began peddling stories proclaiming that the economy was recovering almost immediately
after the crash of 2008. These stories continued to run all through the Great Recession and beyond.
Today, many people are now convinced that the economy has indeed recovered and that there’s nothing
but blue skies and margaritas ahead. But for those who dig below the surface-level propaganda on TV, it
is quite obvious that the economy is resting on a shaky foundation.
This is becoming especially clear in the housing market where The Powers That Be have doubled down
on the same problems that caused the collapse in the first place. It is also becoming clear that the
housing market has once again reached dizzying 2007-level heights and is standing on the precipice of a
deep economic chasm. It is teetering on the edge and about to topple in.
In fact, we’ve been given two recent signs that warn us of the impending crash. Here they are…

Plain-as-Day Sign #1 that the Housing Market Is about to Crash:
Former Federal Reserve Chief Ben Bernanke was recently turned down when he applied to refinance his
home. In an interview, Bernanke himself said that maybe the Fed had “gone too far” with its lending
restrictions. If Bernanke can’t get a mortgage to refinance his home, then what about all the average
people in the U.S.? What chance do they have? The housing market cannot be healthy if ordinary
people are unable to buy homes.

Plain-as-Day Sign #2 that the Housing Market Is about to Crash:
New housing starts plummeted 14.4% in August of this year, so homebuilders are now offering all kinds
of incentives to get people to sign contracts on new homes. What this really means is that home prices
are about to drop. Yahoo Finance reports:

25

WPREIA Newsletter – November 2014
We may not be in the midst of another housing bubble but it’s not for lack of effort on the part of the
homebuilders. In the attached clip EuroPacific Capital head Peter Schiff says the inducements being
thrown in for potential buyers are evidence of desperation, at best, and excess that could endanger the
economy at worst.
“If you remember, during the housing bubble instead of dropping prices, which would have been a sign of
trouble, the builders started throwing in freebies,” Schiff explains. “Some of the developers were even
throwing in brand new cars so they didn’t have to acknowledge prices were falling. Now they’re doing it
all over again. Builders are loading up on incentives because they’re having a hard time selling their
homes. This is really a precursor to falling prices.”
Regardless of why demand is flagging Schiff says the Fed is out of suckers to “lure” into getting involved
in real estate with relatively cheap money. Among the big funds that were pushing demand there seems
to be a limited appetite as well. After spending more than $8 billion buying up housing in 2012 and 2013
Blackstone (BX) stopped purchases in March of this year.
Big funds have stopped buying houses… average people can’t qualify for mortgages…home ownership
levels are at a 19-year low… and demand for new homes is falling fast. This cannot end well for the
housing market or the economy at large.
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Our Business Partner Members
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www.USAREMentoring.com
USA Real Estate Mentoring Group
“Your Highway to Success”

Mentoring is the key to your success in Real Estate Investing!
We are:
-Successful Investors Currently Investing in Today’s Real Estate Market
- Best Selling Authors
-Our Group of Mentors Have Personally Trained Over One Hundred Real Estate Investors
-We KNOW Pennsylvania, and How to Invest Legally in Pennsylvania!
-Access to Our Team Members and Systems
-We Meet Once Per Month in the Pittsburgh Area (Wexford)
-1st Meeting is Free
-Different Levels of Training and Pricing Available
Visit www.usarementoring.com for more info
Brian Snyder: 412-992-8884
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